SAP Business One 9.2, version for

SAP HANA

Overview of the Exclusive Features
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SAP Business One

The choice of SMEs and subsidiaries worldwide

SAP Business One customers

USETS

countries running SAP Business One

country localizations, languages
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The SAP Business One portfolio

Core In-memary Cloud Mabile

(SAP HANA)

Functional New Business (n-demand Offering Mabile Offering
Leographical SGENaios New Partner Types Enriched Customer Experience
Extensible RO
. Scalability & Performance
Integration
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SAP Business One powered by SAP HANA

Leverages the power of SAP HANA in-memory computing to help small businesses run smarter, faster, and simpler in order to develop competitive advantage.

# Agile: Get real-time business information at the moment you need it so you can clearly define and focus on the right priorities.

Insight: Leverage a single platform for analytics and transactions to get unprecedented insight-to-action capabilities. Take advantage of real-
time apps for cash flow and other processes to solve “un-solvable” problems.

Efficiency: Empower employees with information search capabilities and interactive analysis tools to help them become more productive and
independent of IT staff,

/ Value: Maintain a simplified [T landscape with a solution priced for small businesses and designed for scalability.
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Exclusive features in SAP Business One, version for SAP HANA

Fiori-style Cockpit

Cash Flow Forecasting
Advanced Available to Promise (ATP)
Intelligent Forecast _- H W

Enterprise Search

1 1 | ] | ] ]
Delivery Schedule Management —]

Pervasive Analytics

Customer 360°
¢ = i

Interactive Analysis ®

Excel Reports \

Unique mobile app scenarios for the iPad

App framewaork for custom development

Service layer

Semantic layers
SAP Business One Sales mobile app

Sales Recommendation
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Fiori-style Cockpit

File Edit Wiew Data GoTo Modules Tools Window Help
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Eedgl B + 2
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$31 Financials Top 5 Customers by Sales A...
3, Sales Opportunities 20000
caagg
R Sales-AR
40000
"™ Purchasing -AP CE0000
cro000
&2 BusinessPartners
® Banking
fd Inventory Top 5 Purchased Items by Pu...
4 Resources 100010
"% Production aomes
o007
& MRP coooot
Open term Monftor
A00005
(2 Service
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Reports Top 5 Vendors by Purchase ...
LY Interactive Analysis 10000
23000
wS0000
w1010
WEOOOD

My Open AR Invoices

20

My Open AR Invoices

P SE or an SAP affiliate company. All rights reserved.
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Sales Process

=

Sales
Quotation

=

Sales Order

Total Assets

.2.19m

2014-12-12
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You are in cockpit of

=

Delivery

)

Return

"

0%

My Sales Orders Not Delivered

18

My Sales Orders Mot Delivered

12/12/2014

1348

6

AR DP Invoice

3

AR Irvoice

=+

AR Cradit
Mermo

Receivables Overdue

. 75.69k;

2014-12-12 0%

Payables Overdue

- 72.01k

2014-12-12 0%

2
Incoming
Payments

O

Dunning
Wizard

®

Gustomer

<

Sales Reports

My Recent Updates

AJR Credit Memo 10
Mand-Teg

AR Invoice 352
Mad-Teg

Delivery 364

Mad-Ted

Sales Quotation 362

Ml and-Ted

Role-based cockpit based on HTMLS

Predefined roles in sales, purchasing, finance and inventory
Fiori-style

Widgets can be selected from Widgets Gallery

Simplifies access to information

Improves user experience

Customer




Fiori-style GCockpit - Widgets Gallery

File Edit View Dsta GoTo Modules Tools Window Hel 5 x . .
: Several types widgets available:
+ 3 2 BB 2
- Widget Galery dashboard widgets (26 predefined)
KPI widgets (79 predefined
Al Search in Tile Catalog Q g ( p )
‘ Al count widget (5 predefined)
Dashboard
R Top 5 Customers by Receiva... Top 5 Vendors by Payables .. Top 5 Best Selling ltems by §... WI]I"kIJEI'IEI'I WIdgEt (4 DFEdEﬂI'IEd)
Business Object Count . .
S common function widget
Workbench
Browse browser widget
Others
L v LT messages and alerts widget
Top 5 Customers by Sales A... Revenue Versus Gross Profit... Top 5 Purchased Items by P... Top 5 Vendors by Purchase ... Total Purchase Versus Good...

recently updated widget

A TN

280916
11:58
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Fiori-style GCockpit - Count Widget

File Edit Wiew Data GoTo Modules Tools Window Help

Fec B GE HE - >
E Yyelcome, . You are in cockpit of
My Sales Orders Not De... My Open AR Invoices My Purchase Orders No...

0 0 0

hty Sales Crders Mot Deliv... My Open AR Invoices My Purchase Orders Mot .

B o B E

My Open AP Invoices

0

hty Cpen AP Invoices

Count Widget - Setup

Code SYS_Open_TR MNarmne

Diescription

My Open Inventory Transfer Reguests

Linked Query
My Open Inwentory Transfer Requests

B N

12/15/2014
14:51
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My Open Inv. Transfer R...

0

hly Cpen Inventory Transf...

a predefined Count widgets
sales orders not delivered
open A/Rinvoices
purchase orders not received
open A/P invoices

open inventory transfer requests.

Create new Count Widgets based on user-defined queries, where
the Count widget counts the query results

Simple but powerful feature to get insights of your business

Customer




Fiori-style Gockpit - Workbench

Widgets to cover most of the daily operation

Process flow widget to create and manage documents for:

Purchasing Process Sales

Purchasing
Inventory Management Process

Inventory management
Financial Process

Financials
Sales Process

Open ltems List 0o
gl Doc. Drafts Report |_, $
Price Report

Guides user through key business processes

Provides easy access to related functions

Sales Last Prices Report AR DP Invoice Dunning
Quotation Invantary Status Wizard ] ) ] .
inv. in Whse Report Instructions for implementation = SAF note, clip

\=7 : $

@ . = ad -u&

Sales Order Delivery AR Invoice Incoming Customer
Payments

1 & '
= = )
. = —+
Return AR Credit Sales Repors
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https://launchpad.support.sap.com/#/notes/0002097429
https://www.youtube.com/watch?v=UctnRIiOyos&index=11&list=PLMdHXbewhZ2QLbiRRqc3aht79d6AdwTEL

Cash Flow Forecasting

Cash Flow Forecast -0 bain a complete, accurate and timely picture of your cash flow
» Configurzation

_ /IFA N oy Fus.l? . Include optionally open documents like POs and sales orders in
|SEF| RN |3|:t| RN |.TI?F| P |[|:e|: N |:':|1| R Fe|3| RN ”-I:-II P 'T'p|r| RN |M|:W| N :u|n| N |:|UI| N |':':J;| L EBlEUlBtiI]nS

B Incoming Amount B Outgoing Amount Met.

Assess probability of payment with sophisticated calculations
2,000,000.00

1,000,000.00

0.00

-1,000,000.00 ¢

Sep ' oct ) Mov ' Dec ' Jan ' Feb

Considered Business Objects

Obj. Type No. of Document Opening Bal. Incoming Amount Outgoing Amount Certzinty Level
Purchase Orders ] GEP 0.00 GEP 0.00 GBP 2,066,600.73 1
Cheques 0 GBP 170,754.89 GEP 0.00 GEP 0.00 3
Credit Card 0 GEP 28,904.62 GEP 0.00 GBP 0.00 2
Cash Accounts 0 GBP -2,032,773.24 GEP 0.00 GBEP 0.001
Sales Orders 9 GEP 0.00 GBP 3,142,712.98 GBP 0.001
CQutgoing Payments 0 GBP 181,187.61 GEP 0.00 GBEP 0,001
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Advanced Available to Promise (ATP)

Ble Edt Vew Dito GoTo Mode: ook Window Hep -0 Obtain real-time inventory transparency
HEes B + T2 B hEE - GEEW @ A , hand ced and desired d il
T e — ggregate inventory on hand, promised and desired dynamically
all R L — Minimize costs by re-scheduling sales orders
® sales-AR el Dl-GianemIWflehuuse
AR Required Quantity 1,800,000 S gi :ngwks?gﬁw:‘:;ﬁhuuse
- Sales Blanket Agreeme| Required Delivery Date [] =05 - Bin Warehouse

) Check Against Required Quantity
) Check Against Confirmed Quantity
- Sales Order Include Past Planned Receipts

Cumulative ATP Quantity 3182430

4,000,000
- AR Down Payment Invoi
- AR Invoice =
- ARnvoce :::.\: fment _
- AR Credit Note
2,000,000
- AR Reserve Invoice
- Document Generation W
= Recurring Transactions

— Recurring Transaction Te

o — : : : : : |
—  Available-to-Promise Che| 11.10.16 12,1016  13.10.16 141016 151016 161016  17.10.16  18.10.16  19.10.16  20.10.16  21.10.16  22.10.16
: i i 1.10.16
| Available-to-Promise Check |:-‘*‘ dant j T Jpec Pan JFeb Jmar |
L A

NDocument Erinting
- Document Printing

30.08.18
08:33
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Intelligent Forecast

Ble it Vew Dwa GoTo Modulss Too Window Hep Statistical forecast with built-in models, incorporating trends
Res - @ + @ and seasonal factars.
Maodules Drag & Relate e i . i
= TESM (Triple Exponential Smoothing)
O\
o Forecasts -0ox LRDTSA (Linear Regression with Damped Trend and Seasonal Adjust)
s Administration
Forecast Code Forecast
= . . .
Hi Financias Forecast Name _Forecast [#] b0o |5 [=] SAP Business One automatically selects the best algorithm.
2> Opportunities Start Date Intelligent Forecast —ox
SN o] T —r— W Hindcast to dynamically adjust outlier and what-if scenarios.
W Purchasing-AP 1 M Order History F t |t h d . MRP . d
2 Ml et temEy | tom . Orecast results can be used n wizard.
& BusinessPartners 3 Mi
a Item No. From | 01 To| 10 -
(8) Banking
I ez d Transaction  (®) Sales Order Delivery AR Invoice
£l Inventory Forecast Algerithm
4 Resources Algorithm Auto - B save as a tempiato Load from a template
@ Production Forecast Value
% WNRP ftem “, Warehouse “, 02.2015 Quantity 02.2015 Quantity 02.2015 Quantity 02.2015 Quantity 02.2015 Quantity 02.2015 Quantity  02.2015 Quantity
01 01 899 899 899 899 899 899 899
- Forecasts
02 01 899 899 899 8e9 899 899 899
= WRPNETR 03 o1 899 899 899 899 899 899 899
= Order Recommendation
(2 service Past Data customizs Deta Forcast Start Forcsst End v Max History Period 100 Months current algorithm change *
@, HumanResources m e o gompare
(| F'rojeCT I'u'\anagement s - b -’ : - N
System Messages Log (2) AR, Y : .
}990

© 2016 SAP SE or an SAP affiliate company. All rights reserved. Customer




Enterprise Search

File Edit View Data GoTe Modules Tools Window Help

B Access the most relevant SAP Business One data with freestyle
Eos ® +E B RS E 2@ @ search
Madules HegeRene E Welcome, Jayson Butler. You are in cockpit of OEC Computers UK O\ v
omesst Al scarnmesit Locate business information just as you would do a search on the
== : e L internet

= Item - A00001 Search Template X
Al 1.B. Officeprint 1420 I(Items) ¥(Yes) E H | H

fer: V10000 B 100000000 | Temphte ame njoy @ SEAMIESS USEr EXPErIENCE
Master Data (17 18 Fedex EM Active

4 Ttem (17)

« [ Group = ttem - A00002 - m m Remove SEEFEh TEleEtES

7] Ttems (s) J.B. Officeprint 1111 1(Ttems)
@] 1.B. Printers (4) V1010 B 76.548827 1.B. Printers
§ J.B Fedex EM Active
: Filter on dat
|= Item - ADD0OO3 | Er un a ES
4 @ Typ J.B. Officeprint 1186 I(Items) Y(Yes) ¥(Yes) Y(Yes)
] Ttems) (7 V20000 B 112.500000 111.517. 1.8. Printers
e 1B Fedex EM Active

i

Sort results

& Item - ADDDD4
Rainbow C

I(Items) Y(Yes) Y(Yes) ((Yes)

. [‘,;‘ BFedEX . Fo, 187.500000 188.460. Rainbow Printers Eunﬂgu[‘ﬂblE SEE[‘Eh SEUPE

Rainbow

& Item - ADDOOS

Rainbow Colord I(Items) Y(Yes) Y(Yes) Y(Yes)
v B 100.000000 142.322. Rainbow Printers
Rainbow Fedex EM Active
|= Item - ADD0DD6
Rainbow 1200 Laser Ser I(Items) ¥(Yes) ¥(Yes) Y(Yes)
V20000 M 100.000000 248.276 Rainbow Printers
Rainbow Fedex EM Active
29.09.16
15:00
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Delivery Schedule Management

File Edit View Data GoTo Modules Tools Window Help - 0O x

Stay on top of your scheduled deliveries, changing quantities on
ESdl @ EN'E P RSES GBEER O the fly

Modules Drag & Relate Delivery Schedule Management - Ox . .
5 See scheduled delivery date and quantity of:
N Ttem ADD001 - 1.B. Officeprint 142 Warehouse 01 - General Warehouse v . . .
R Sales- AR Sales orders with positive quantity
Sales Blanket Agreement Sort By Dalivry Date 7] [ Ascending A/R reserve invoices with positive quantity
o Inventory transfer requests
s e Document Business Partner Qty (Stock UoM) Confirmed Unconfirmed Delivery Date .
e S - PFUdUEtlUﬂ UFdEFS
n L Sgles Or{*ieirne Cigeggig‘le ustomer 2 = LG . . .
b o sz el e Time cu Purchase orders with negative quantity
AR ent Re B :g!ﬁﬁgr?iirneﬂ Pi?ch'DoEEips 10 5 Delay 03.07.12 . . . . .
e — E A/P reserve invoices with negative quantity
i : P B zs.ggﬂ(;‘r}?_irneﬂ Piza?(lu'?'gq 12 12 Delay 06.02.12
o Sales Order 50000 18 Reallocate quantities of documents to fulfill the quantity of the
AR Invoice + Payment 274 5 No.2343 / Lined SG Electronics = 18 Delay SLUES
B Sales Order Cs0000 1 tErgEt dI]ELIﬂ'IEﬂt
S - 213 = No.2097 J Lineo ADA Technologies & 10 Delay il
AR Resen volee 1y, Sales Order cro000 , 7 L Preview and confirm the outcome
e e = Mo.1474 | Lined Aguent Systems 7 Delay
- Recurring Transactions T :g!ﬁsgr?iirneﬂ ggDEDIE:Etronics il ; Delay i
T SRR E 228 gg!ﬁﬁrﬁtirneﬂ }E?)gn'l?s_?chnologies g L" Delay = h
- Available-to-Promise Che [ Preview | cancel ]
~ Delivery Schedule Manag|
| Delivery Schedule Management | 30,0916
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Pervasive Analytics - Dashboards

Busi P M D - 0Ox Anzhytics . . . .
usiness Parner Master bata v x Embed dashboards in transaction screens or in cockpit
Code Manual C30000 Customer ¥ Local Currency L

Namt: . Microchips F.cfourft Balancs = 48,73154 Tl Top Sold ltems (s

o e — . i > % Ut S Amount (L) Enable front line employees to see data needed to make
Currency British Pound L Opportunities = 4

Federal Tax ID GBS66676535 husmESS dEElSanS - Elt thE ITII]ITIEI'It |t,S I'IEEdEd

10K

]
General Contact Pergons Addresses Payment Terms Payment Run Accounting Properties Remarks Attachments El. Documents L%
o o3 955472 Corect sy e Reflect transactional activity as it happens with real-time
: N _
8K
Mobile Phone Unified Federal Tax ID H
Fax 0113 6783 4738 Company Reg. Mo. [CRN} dnd | yS IS
E-Msil info@microchips.co.uk Remarks
Web Site wivivi.microchips.co.k
Shipping Typs UPS Red - Sales Employ=e Bill Levine - 5K

g Predict future behavior with forecasting capabilities

Factoring Indicator

BP Project BF Channel Code
Industry - Technicizn .
Business Partner Type Company i Territony o
Alizs Name o n n n
s &
GLN s & g
£ g 2
[ 2 o
@ = ;
0 ]
o
[] Block Sending Marksting Content [
®) Active From To Remarks
Inactive
Advanced

o | o |
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Pervasive Analytics - KPls

Pervasive Analytics — O x

Evaluate the status of business in an easy-to-view way

Working Capital

. Embedded in SAP Business (ne Cockpit

& KPI Designer

v 4

User Defined Guery | Vae Settrge it and Paramoter Campashe K Net Sales Revenua ~1.59m. No knowledge about database tables and dependencies is
- Anapalc View " needed, when using partner/ SAP pre-build HANA models

a Calculation View Met Sales Revenue The Total Net Sales Reven

4 Financials - _9 0 0 &

Set KPI Value
Balance Sheet Compar... Inventery Value

= 1282014 -
. Balance Shest Query Ge Amount (Local C.. )(

Eudgel Analysis Quer & Sum Status Displaying Action (0

Budget Analysis unit | currency  [v] 4 01 M
Cash Flow Staternent ... -~ . $

From Data Source:

CostAccount Versus. Set KPI Goal Advanced Goal
Cost Accounting Anal . The target value for this month

@&
Cost Center Budget'... -

o Payables Overdue

GiL Account Period A
GiL Account Period B... ‘ Set KPI Trend Advanced Trend
General Ledger Accou... @4] Month-Owver-Month Basis
General Ledger BF Qu... 72 0 1

0O . - . K$
KPI Balance Shest Qu.. Interim
KF| Cash Flow Statern. [ Smaller \alue is Better 2014-12-15 0%

4 KPIProfitAnd Loss ..
=
G= Amount iLacal Curren... Total Liabilities
ct“' Amount (System Curre
Q KF| Factar Internal ...
Q KPI| Factar Mame

QTemplate Iterm Intern... ~ 1 . 38 M$

QTemplale ltern Mame 2014-12-15 0%

E} Template Internal Ke...

© 2016 SAP SE or an SAP affiliate company. All rights reserved. Customer




Pervasive Analytics - Insight to Action
Enhanced feature set for Pervasive Analytics Dashboards and KPls

-
@#| Edit Action (Dashboard) )4
ol Open SAP B1 Window Action Name Orpen SAP B1 Window 1
Target SAP B1 Window Business Partner Master Dats -
o [Hj Trigger Enterprise Ssarch _I
Data Binding
S5 ik to SAP BL Window
o D Dashboard Field ,@L& rget SAP Bl Window Ttem
o E Open Advanced Dashbeoard
Customer Code ;I ~*| Bp Code ;I ﬁ
Add a New Binding

Top 5 Customers by Receivables Overdue

230000 Micra...

Ok | | Cancel

223900 Param...

(40000 Earth... search by BF code
20000 hMaxi-...

C42000 Mazhi... Search by BP narne

Dpen Custarmer Manitar

Ability to relate business actions to pervasive dashboards and

KPls

Available action types:
Open SAP Bl Window to open Bl forms, such as Master Data
Trigger Enterprise Search
Link to SAP BI Window, to show dashboard in sidebar

Open Advanced Dashboard (see next slide for a description of
advanced dashboards)

Drill down into business details

Translate insights into actions

© 2016 SAP SE or an SAP affiliate company. All rights reserved.
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Pervasive Analytics - Advanced Dashboards
supplementary Dashboard to display related, critical data

File Edit Yiew Data GoTo Modules Isols Window Help

- -2 Ability to create supplementary dashboards to display related
Beagl B + B BB = @ . .
——— — data for pervasive dashboards or KP| widgets

P ive Analyti . .
. Add filters to break down the displayed results
Welcome to Pervasive Analytics Designer ] . ]
Display critical data grouped on a dedicated dashboard
(luick access to related business analysis and KPls
My KPls My Dashboards My Advanced Dashboards
+ NewkPI
#<  Accounts Payable I ||| Aging of Payables Overd.. I & Adv. Dashboard for SAP B.
%P New Dashboard File  Edit Wiew Data GoTo Modules Tools Window Help & x
Hed & +E B BB = @
+) New Advanced Dashboarg Pervasive Analytics -ox
1o Item Monitor Qo 7
Sales Y
Inventory Turnover (By lem Group) 7 Inventary Value )
’j - Filter by: ltemCade ¢
2 Accessories tems J.B. Printer. PC Rainbows Prin. Servers Storage A00001 -
Top 5 Item Groups by Inventory Value 7 Inbound Inventory Value Quthound Irmven A00002
e v A00003
2581k A 153.( A00004
A00005
12f15/2014 A00006
= B10000
€00001
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Customer 360°

Key facts on customers at a glance

New advanced dashboard provides a 360° customer view.

Pervasive Analytics - O
@ Customer 360 e ; Contains numerous KPls and key customer data.
7. < Accessed via Business Partner Master Data
ales
- You Can Also.
Valves & Pipes inc fota Sales Amount Gross Profit (YTD) Srose Proft Maroin Link the Customer 360° advanced dashboard as an action to an
o000 ' ’ existing dashboard for easy access.

4 32.98k 4 9.96k 23.02k

Contact Person: Joe Doe

T- 020 2773 9948 Revenue Versus Gross Profit for Last 6 (& 7 Number of Open Sales
Months Quotations

0

March Apr May June July August

Sales EE: Sales Manager

Default Address Top 5 Best Selling ltems by Sales Amt of This C 2 Number of Open Sales
Year Orders

0
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Interactive Analysis
for Exploration

File Edit ¥iew Data GoTo Modules Tools Window Help

+ 02 B B =
E Welcome, Jayson Butler. You are in cockpit of OEC Computers UK O y Q ||T||JFE|VES pFDdUEthty hy pUttlﬂg thE USEF |ﬂ Eﬂﬂtrl]l Df

Helps users explore more information before making decisions

Drag & Relate

Q, . f .
Information
~ H - & - [Sheet! M Sheet1 - Excel PIVOTCHART TOOLS T E - O X
Reports
HOME  INSERT ~ PAGELAYOUT  FORMULAS  DATA  REVIEW  VIEW  ANALYZE  DESIGN  FORMAT Luu, Gia Duang ~
D) Excel Report and interact Leverages familiar MS Excel pivot tables to make analysis work
Chart 1 - F v
. c o e : « w4« = quick and simple
Financials 1 PivotChart Fields X
2
e - Choose fields to add t t: -
3 |Gross Profit (LC) Column Labels ~ oselies te add o repe
p 4 |Row Labels |~ Accessories Items 1.B. Printers PCs Rainbow Printers Servers  Grand Total -
5 |2006 69714 11772209  80730.28 117513.15 114882.89 1088814 54671221 4§ hem
e 6 2007 95048 21733844 12085148 179123.46 19335349 262827 98299867 » LI Default Preferred Vendor
7 2008 122268.9 b [ Is Purchasing ftem
T ruihase Analysis by Lo 3 2009 232403.01 Gross Profit (LQ) b [7] Is Sales ltem
- P =] X 1 K
o |2010 468616.01 | o b [ Is Stock Item
10 |2011 17678 38244.27 > [ item
N Ent Aging 112012 203.9 31883.85 450000 b [v] Item Group
B —— 12 2013 5144 2580242 o » [ Item s Active
13 |2016 32186.33 =y
ftem Manufacturer
- es A O 14 |Grand Total 16908.32 1286475.32 350000 | dfemCroup, = -
15 W Accessories
- P A - 300000 ttems Drag fields between areas below:
- 2
- Opportunities ! 250000 1B Printers FILTERS LEGEND (SERIES)
18
i B ; 200000 + I PCs Item Group -
o W Rainbow Printers
20 150000
- 21 1 '|I W Servers
s 100000
- - AXIS (CATEG.. VALUES
o =000 P v Grose Profit (L
_ - osting Year ¥ ross Profit (L. *
24 , g B B0 el s 0.
25
- Financial An Q‘:.’:i’; 26 2006 2007 2008 2009 2010 2011 2012 2013 2016
_ Transaction Dor 27 Posting Year +
- Sheetl ® < - Defer Layout Update

AVERAGE: 162922.955 COUNT: 31  SUM: 2606767.28 H M -———+ 0%
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Excel Reports

File Edit View Data GoTo Modules Tools

Window

Help

= g =
D @ B = ':F' kRl Scheduled Report Overview

Modules Drag & Relate

(8

Edit Forrm UL...

1
1 Excel Repnrt}and Interactive Analysis Designer
L

Preview External Crystal Reports File

FILE HOME  INSERT  PAGELAYOUT ~ FORMULAS  DATA  REVIEW  VIEW  EXCELREPORT  INTERACTIVE ANALYSIS

Log Panel  Application
on Options=  Settings
~
D2 £ || =iaGet("Posting¥ear") v
A B D E
Data Source Panel MR Group and Section X
Data Source 2 ENAME? 1 . Ungrovn
Profitability Analysis 3 Item Description & Code Business Partner Name Net Sales Amount (LC) Gross Profit (LC)
4 ENAME?
5 #NAME? [ ENAME? T aNAME? s c ol AR
‘ : L
s 3
9 4
s s
n 6
2 B
7
15
16 - Section 1 ale
18 » Rows
19
20 + Columns
% Industry Name 2
y v Groun_1 i
S5 &la
s | Famer P 1% Group By PostingYear 8l
A SUM 25
£ COUNT s
i ii AVERAGE o7
& MIN °
28
 MAX —
29
+ 4
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() About

(%) Help

Sheetl

Reporting tool based on Excel.

Utilizes SAP Business One Semantic Layer
(SAP HANA views) as data source.

Fully integrated with SAP Business One.

Excel Report Designer tool delivered as Excel
add-on.

Leverage the power of Excel.
Enables better decision-making.

Customer




Unique mobile app scenarios for the iPad

iPad ¥ 2:03 PM DO%, (M) iPad T 4:07 PM 9% =D 4

Business Partners  BP Info Edit D Cash Flow Forecast R EﬂtEFDI"iSE search integration

P -

{—w— s~ ° MAvailable-to-Promise (ATP) check when creating sales orders

A - S B incoming Amount Il Outgoing Amount (1 Net. oo Ao 15 . . . . . .
o) Aquent Systems : — Embedded analytics, with interactive analysis for business

CToo0o Activitias Net.:81,571.61
partners and inventory

g DDA Technology Special Prices
/ S B — Cash flow forecast dashboard

[—— |
AUJ ) Earthshaker Corporg Sales Quotation | ‘ |
C40000 . . Hy .
Delivery rescheduling for existing sales order items
2 g FElectronics Superstc sales Urders -800,000.00 -
c1000 Sep Oct Nov Dec Jan Feb
. . Considered Business Objects
2 Egln&‘alglna Corporatior Obj. Type No. of Document Opening Bal. Incoming Amount Qutgoing Amount Certainty Level
AR Invaices 238 0.00 AMB 1,018,686.05 RMB 1,026,812.18 RMB 4
E ; A/R Credit Memos 0 0.00 RMB 0.00 RMB 0.00 RMB 4
2 rh\-"ljilld Teq Delivery 0 0.00 RMB 0.00 AMB 0.00 RMB 6
. Retums 0 0.00 AMB 0.00 AWB 0.00 RMB 6
= N . AP Invoices 0 0.00 RMB 0.00 RMB 0.00 RMB 4
[} Microchips AP Credit Memas 0 0.00 RMB 0.00 RMB 0.00 RMB 4
Ca0000 0 0.00 AMB 0.00 AMB 0.00 RMB 6

[: Goods Receipt PO

[} One Time Customer

C€99999
Best Sold Preduct

= Sales Amount = SUM{guantity)

Ula
§
8

() Parameter Technolot
C23800

2 SG Electronics
CE0000

4
o 8
aocoos T
proeeny |
oooos T
coooos R
II'.-I'.Qﬂ!'r!

E g Web Customer

C99998

100010
ADDOOZ
CO0007

100011 ]
coooos)
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app framework for SAP Business One, version for SAP HANA

for custom development

SAP Northwind on Gateway

Home Customers Suppliers Products

I¥ John Patterson | Personalize | Help

OVERVIEW EA
-
5 Customers Customer
1=
Customer 1D Company Name Company Name Du monde entier
Contact Name Janine Labrune
CONSH Consolidated Holdings Elizabeth Brown
= Contact Title Owner
= DRACD Drachenblut Delikatessen Sven Ottiied
Address 67, rue des Cinquante Otages
M~ DUMON Du monde entier Janine Labrune —
City Nantes
EASTC Eastern Connection Ann Devon Region
ERNSH Emst Handel Roland Mendel Postal Code 44000
9 Show More Country France
Orders & ~
8 A4 Map | Satellite
Customer ID Order Number EmpiloyeelD City Country ad Y b 5 % ® N 7
D jibien 9 £ %
< % % e
DUMON 10311 00001 Nantes France Frooe X o™
< 2 2 H ardin des
DUMON 10609 00007 Nantes France 7 ) wa ey
o @ Y s Oe Nantes
DUMON 10683 00002 Nantes France 5 Narftes 2
(2
DUMON 10890 00007 Nantes France ‘;" 1ol kae .
% - % =
I 8 * : P ™ (3]
o, %
[} % e
lore ez, Centre Vilie c’;“ eta
2t Motel _ Map dats §2012 Google - Tarms of Use

(5]

Empower SAP Business One ecosystem to build easy to extend,
lightweight, high performance, web-based, analytical applications
providing business insights to actions with superb user
EXPErIENCES

Enrich traditional add-ons by web-based analytical applications
on the new lightweight framework & embed them into add-ons;

Leverage the built-in strengths of SAP HANA and XS with
integrated SAP Business One services to develop apps in a low
cost of development on a lean stack with big data processing;
explorer new businesses

Optimize the efficiency of business processes

Run directly on SAP HANA appliance with minimized TCO and
excellent performance

Customer
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Service layer
New generation of extension API for consuming SAP Business One data and services

Equivalent Business Object coverage to DI AP

built on core protocols such as HTTP and OData

highly scalable (parallel-processing)
high availability (load balancing)

Value Proposition

Cater customer needs of using mobile and web apps
Browser

High volume to support new customer segment and industries

SAP Business One
Service Layer

Physical Tables

{:} SAP HANA SERVER
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Semantic layers
Predelivered content for reporting and analytical purposes

9 Systems 57
e & Contem ( Ready-to-use content
£ public
- af;pbc Rasis for adaptation and enhancements
b express
b hana Facilitate and speed up implementation
[ &?’ sho
4 3 sbodemoghb
b 8 adm \ Includes models for these areas:
b ap {
a 7 ar
4 f case ADM
4 = Calculation Views (23)
2l AverageSellingPriceFact .
7| AverageSellingPriceQuery AP (|JLIFE|'IEISII'IQ)
7l BackOrderStatusFact
£l BackOrderStatusQuery
2l CustomerAttritionRatePredictionQuery AR (SEIES)
2 CustomerOpenBalanceV/SCreditLimitFact
gCustomerOpenBaIanceVSCreditLimitQuer}n ERM (DpDDFtUHItIES)
2 CustomerReceivablefgingFact
il CustomerReceivableAgingQuery
| ItemAlsoRecommended Query Bﬂﬂklﬂg
i ltemRecommendationCuery
4 OnTimeDeliveryStatisticsFact . .
7l OnTimeDeliveryStatisticsQuery Fmanmals
4 SalesAnalysisByDocumentFact
4 SalesAnalysisByDocumentQuery
7 SalesAnalysisFact St[l[:k
7 SalestnalysisQuery
7 SalesOrderDeliveredOnTimeFact
4 SalesOrderDeliveredOnTimeQuery
| SalesOrderFulfillmentCycleTimeFact
] SalesOrderFulfillmentCycleTimeCQuery
7| SalesReturnStatisticsFact
Bl SalesReturnStatisticsQuery
I £ doc
I £} bank
b B cm
p £ fin
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SAP Business One Sales

a mobile solution for handling sales activities anywhere, anytime

Tailored for sales roles, holistic CRM management drives sales

eee00 Telekom.de & 13:57 9 86 %4
= SAP Business One Sales productivity
E] @ _— Insight to customers, deals, predictability in sales operations.
15 N voranies G user | o L)oo o Supported functions:
Activities Opportunities Quotation
323k 6.09k: Managing Activities
@ @ @ Check-in location of sales activities

Customers Sync

Customer data management

—e 14 Sep 2016 (3) @ Top 5 Customers by Sales Amount - Curr.User L
Viewing items
06:40 O Prj . " .
besg © Price update e [ Managing sales documents (opportunities, quotatation, order)
One Time Customer > oo [

Meeting Access data in real time

o740 © Talking to the boss _ Respond directly and trigger processes
Earthshaker Corporation > Top 5 Best Selling Items by Sales Amt - Curr. User

Meeting o Co.. ———————— All changes automatically update the SAP Business One backend

1240 O Preperation of sales material uB ol
12:55
Microchips >

Meeting

—e 15 Sep 2016 (2)

Customers Customers
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Sales Recommendation

Sales Quotation

-ox e « Product recommendations are displayed in the sidebar of sales
Customer = m No. Hardware *||370 .
Name Vaves & Ppes e Status open order and sales quotation for a customer
Contact Person =} Joe Doe - Posting Date 18.08.16
Customer Ref. No. Vald Unti 18.09.16 cooooz s . .y
B Curtency S Document Date 16.06.16 Recommendations are based on association rules generated
from the buying history of the given customer and similar
Sales Order -0 Sales Recommendation S EUStDmEFS
Customer E4Ica0000] No. Primary ~|[374
O Name Valves & Pipes inc Status Open . . , . .
remyserve. ContactPerson =t Nomm Thompson *I®  posting Date 16.08.16 Recommendations for This Customer' suggests products which might
¢ memmo CEOSIEN e e et be interesting for this customer in general
1 RO0OOL 5.00GBP
,Lustomer Who Bought This ltem Also Bought' recommends products
ki based on current items in the sales order / quotation
Contents Logistics Accounting Attachments g
Tem/Service Type e © summayType o Summary - g These recommendations can be utilized by partners in their own
# Item No. Ttem Description Quantity Unit Price  Tofal (LC) _% dd | t I] |'|
1 = 700001 Tablet PC 64GB Black 15BP 1,050.00 GBP 1,050.00 a ‘UﬂS ur SD LI IDHS' Eg a WE S Dp
2% Aoooos Ranbor Colrlet 7.5 1] GBP 30000 GeP 200.00 They are exposed as semantic layer views in ar/case:
Sa‘es Empbyee ADDDDS 250.00GBP
Cuner ltemRecommendationfuery
coooo - ltemAlsoRecommendedQuery
Remarks A00DO1 200.00GBP
Sales Employee Sales Manager - Total Before Discount GBP 1,350.00 A00DDZ 100.00GEP
Owiner Discount %
Freight =P
Rounding GBP 0.00
Tax GBP 231.53
Total GBP 1,581.53
Remarks
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How partners succeed with SAP HANA

Co-Innovate
Leverage the SAP HANA platform to co-create leading edge applications with vast ecosystem of partners

oo,

Expand and Specialize
Opportunity to transform business with game-changing technology

Scale Capacity

Expand in house knowledge around leading technologies, in key markets

© 2016 SAP SE or an SAP affiliate company. All rights reserved. Customer



SAP Business One customer experiences with SAP HANA

SAP Business One, version for SAP HANA provides stability and ease of use beyond our expectations. Due to the pre-
ALOG@3AL e i v pondur e !
configuration we were able to go live within one week.

Stefan Schaffer, LF0

IT consulting company based in Germany. founded in 2011
Reduced administrative efforts by replacing spreadsheet-based processes

Integrated reporting provides better insights on the profitability of different business activities and reduces the time required for
tax declarations.

Enterprise search instantly retrieves any document from within the system

~ SAP HANA provides powerful database functionality that allows us to spend less time chasing down information and

~ : : mare time praviding our customers with the services and support they need
Intelligent

Margan Browne, Lhief Fxecutive [fficer

Better decisions, better insight to action with Snapshots of business profitability available in real time versus hours.

Process efficiency and cost savings - More efficient routine business processes such as invoicing and accounts receivable, 20% Less
time spent on invoicing process and | hour Saved every day on tracking billable time for consultant

Market competitive advantage due to improved service levels Enhanced customer service and support

Scalability, throughput and user efficiency - Accelerate access to data for 33 consultants spread across five entities in three different
countries

© 2016 SAP SE or an SAP affiliate company. All rights reserved.
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Appendix



SAP Business One and SAP HANA

Small companies have diverse needs - one size business management software does not fit all

SAP Business One: Original solution running on Microsoft SAL database

Analytics powered by SAP HANA: Used side-by-side with the SOL version of SAP Business One as a "plug-in” appliance that offloads analytical work from the SOL database
|deal for companies using SAP Business One that want to gain reporting flexibility and speed without disruption

SAP Business One, version for SAP HANA: Transactions and analytics run fully on the SAP HANA database
In-memory processing allows for new, superior business process calculations and performance gains
Perfect for new and rapidly growing SAP Business One customers

SAP Business One customers |everage existing user license investment to migrate to SAP HANA
a
High

SAP Business One, version for SAP HANA

SAP Business One
+ analytics powered by

SAP HANA

Analytics / strategic
management Information

SAP Business One

Investment Protection
SAP HANA versions run on SAP Certified

hardware

v

Low Transactional processing capabilities High
Customer
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SAP Business One, version for SAP HANA

supported Hardware Platforms

64GB Main memory
Supports up to 25 users

96GB Main memory
Supports up to 40 users

128GB Main memory
Supports up to 50 users

256GB Main memory
Supports up to 100 users

512GB Main memory
Supports up to 200 users

1TB Main memory
Supports up to 300 users

EIE) EIEIE) B)

Please check the Certified SAP HANA Hardware Directory
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http://global.sap.com/community/ebook/2014-09-02-hana-hardware/enEN/appliances.html#categories=SAP%20Business%20One

Thank you

Contact information:

F name L name
Title
Address

Phone number

F name L name
Title
Address

Phone number
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No part of this publication may be reproduced or transmitted in any form or for any purpose without the express permission of SAP SE or an SAP affiliate company.

SAP and other SAP products and services mentioned herein as well as their respective logos are trademarks or registered trademarks of SAP SE (or an SAP affiliate company) in Germany and other countries. Please see
http://globallZ.sap.com/corporate-en/legal/copyright/index.epx for additional trademark information and notices.

Some software products marketed by SAP SE and its distributors contain proprietary software components of other software vendors.

National product specifications may vary.

These materials are provided by SAP SE or an SAP affiliate company for informational purposes only, without representation or warranty of any kind, and SAP SE or its affiliated companies shall not be liable for errors or omissions with
respect to the materials. The only warranties for SAP SE or SAP affiliate company products and
services are those that are set forth in the express warranty statements accompanying such products and services, if any. Nothing herein should be construed as constituting an additional warranty.

In particular, SAP SE or its affiliated companies have no obligation to pursue any course of business outlined in this document or any related presentation, or to develop

or release any functionality mentioned therein. This document, or any related presentation, and SAP SE's or its affiliated companies’ strategy and possible future developments, products, and/or platform directions and functionality are all
subject to change and may be changed by SAP SE or its affiliated companies at any time

for any reason without notice. The information in this document is not a commitment, promise, or legal obligation to deliver any material, code, or functionality. All forward-looking statements are subject to various risks and uncertainties
that could cause actual results to differ materially from expectations. Readers are cautioned not to place undue reliance on these forward-looking statements, which speak only as of their dates, and they should not be relied upon in making
purchasing decisions.
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